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Robinson H (Hugh), <15847?-1655.>

Scholae Wintoniensis phrases Latinge [[electronic resource] =] : The
Latine phrases of Winchester-school : corrected and much augmented
with poeticalls added : and these four tracts, viz. I. Of words not to be
used by elegant Latinists, Il. The difference of many words like one
another in sound or signification, Ill. Some words governing a
subjunctive mood not mentioned in Lillies Grammar, IV. Concerning
[chreia] and [gnom] for entring children upon making of themes / / by
H. Robinson .

London, : Printed for A.M. and are to be sold by R. Bowlter ..., 1670

[The seventh edition with additions.]
[8], 406 p

Latin language - English
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Materiale a stampa
Monografia

"Published for the common use and benefit of the grammar-schools."

Imperfect: pages stained, torn, and tightly bound, with print-show
through and loss of text.

Reproduction of original in the University of lllinois (Urbana-Champaign
Campus). Library.
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Phillips Simon (Business networking consultant)

The complete guide to professional networking : the secrets of online
and offline success / / Simon Phillips ; with cartoons and caricatures by
Simon Ellinas

London, England : , : Kogan Page, , 2014
©2014
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1 online resource (190 p.)
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Cover; Title; Copyright; Contents; Foreword; Acknowledgements:
Behind the scenes of a networked book; 01 What is networking?;
Definitions; What the experts say; The 10 keys to building your
network; Key points; 02 How big should my network be?; The rise and
rise of networks; What the experts say; The argument for open
networking; How your network grows; Fit for purpose; Key points; 03
What's your networking style?; What's your networking style?; How the
styles work; Recognizing the styles online; Networking using styles; Key
points; 04 How to work the room in five easy steps

Introducing the five-step approachStep 1 - Plan; Step 2 - Meet; Step 3
- Connect; Step 4 - Enlist; Step 5 - Follow up; Key points; 05 Tools for
the job; Facebook; Google+; LinkedIn; Twitter; E-mail; How online and
offline networking support each other; Keep in touch; Key points; 06
Building your reputation online; The three Cs; Your Return on
Reputation (ROR); The basics; Be professional; What the online gurus
say and do; Key points; 07 How to network effectively at work; Starter
for 10; Glass ceilings; Leadership is a measure of influence; Influence
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your industry; Landing a job; Key points

08 The networking scorecardA professional approach; The right
metrics; The scorecard in action; Key points; 09 The complete
professional networker; Face-to-face; The bridge; Online success; How
not to network; Develop an inner circle; The strategic networker; Key
points; 10 Mobilizing your network; Getting started; A networking
mentality; Referrals; The future of networking; Key points; Index
Networking is a skill that many people recognize as critically important,
but which many find difficult, boring or fear-inducing - or even all

three. Yet if you master the techniques that really work, networking can
pay dividends. Effective networking means tapping into a team of like-
minded business people willing to help each other achieve their goals.
If you build, grow and nurture your business networks, you will become
known for your expertise and will be better placed to win the new
client, business or job when it really matters. You can network
successfully in person or online and The C
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