1. Record Nr.

Autore
Titolo

Pubbl/distr/stampa
ISBN

Edizione

Descrizione fisica

Altri autori (Persone)

Disciplina
Soggetti

Lingua di pubblicazione
Formato

Livello bibliografico
Note generali

Nota di bibliografia
Nota di contenuto

Sommario/riassunto

UNINA9910967559903321

Rose Adam <1966->

Getting out of a contract : a practical guide for business / / Adam Rose,
David Leibowitz, and Adrian Magnus

Aldershot, Hampshire, England ; ; Burlington, VT, : Gower, c2001

1-317-12825-7
1-317-12826-5
1-315-58469-7
0-566-08958-0

[1st ed.]
1 online resource (155 p.)

LeibowitzDavid <1960->
MagnusAdrian <1963->

346.4102/2

Breach of contract - Great Britain
Commercial law - Great Britain

Inglese

Materiale a stampa

Monografia

First published 2001 by Gower.

Includes bibliographical references (p. [141]-142) and index.

"CONTENTS™; ""PREFACE""; "1 HOW TO GET OUT OF A CONTRACT";

"2 1S THERE A CONTRACT?"™; "3 ARE YOU A PARTY TO THE
CONTRACT?™; "4 WHAT ARE THE KEY RELEVANT TERMS?"™; "5
COMPETITION LAW ISSUES™; "6 TERMINATION FOR BREACH™"; "7
MISREPRESENTATION AND WAIVER™; "8 REMEDIES FOR BREACH OF
CONTRACT""; "9 NEGOTIATING YOUR WAY OUT™; "10 POST-
TERMINATION ISSUES™; ""CASES IN BOOK""; "BIBLIOGRAPHY""; "™ INDEX""

This book is written by three commercial lawyers. Their clients often
ask them as much for help in getting out of a contract as in getting
them into one in the first place. Built around two business case studies,
the book highlights the various legal issues that a business must
address when faced with a contract it wants to walk away from. In the
first instance the business needs to discover whether it is as shackled
by a contract as it thinks it is. In many cases a contract is not as
binding as it might initially appear - Getting Out of a Contract explains
the circumstances in which this applies. It then goes on to explore how
to minimize the damage should the agreement be inescapable and
helps the reader to understand what the consequences of any actions



might be. Written in plain English, the authors manage to demystify
complicated aspects of English law for the non-lawyer. This book will
help managers to: ¢ address how they make contracts; ¢ avoid making
wrong decisions because they fail to appreciate what contracts they
actually have or how to get round them; ¢ become more attuned to the
legal ins and outs of contracts, enabling them to use lawyers more
cost-effectively Company secretaries, finance directors and managers
at all levels will find Getting Out of a Contract accessible and an
invaluable business planning tool.



