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The last couple of years have been very busy for the semiconductor
industry and researchers. The rapid speed of production channel length
reduction has brought lithographic challenges to semiconductor
modeling. These include stress optimization, transistor reliability and
efficient circuit design with respect to interconnects, power and leakage
at the chip level. This e-book focuses on the latest semiconductor
techniques devised to address these issues. It should be a useful
resource for electronic engineers and semiconductor chip designers.
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A fast, powerful guide to getting what you want every time.
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