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Praise for International and U.S. IPO Planning "'Perhaps the greatest
value of Frederick Lipman's new book on initial public offerings
derives-as its title indicates-from the emphasis that it places on
planning. Lipman makes abundantly clear that an IPO is not something
to be rushed into by every fledgling firm, as was typical during the dot.
com boom of the late 1990s. Indeed, his extensive treatment of the
many aspects of preparing a company for an IPO, particularly the non
financial aspects, helps the reader to focus on the most important
question of all: Is an IPO appropriat



