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In-depth coverage in a single handbook of the middle market based on
the body of knowledge of the Certified M&A AdvisorTM credential
program M&A advisors have an unprecedented opportunity in the
middle market with the generational transfer of wealth and capital
being deployed by private equity and corporate investors. Middle
Market M&A: Handbook for Investment Banking and Business
Consulting is a must-read for investment bankers, M&A intermediaries
and specialists, CPAs and accountants, valuation experts, deal and
transaction attorneys, wealth managers and investors, corporate d



