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Up Notes Chapter 4: Maximize Cash Flows And Grow Your Equity 4.1
Will the Property Yield Good Cash Flows? 4.2 Will the Property Yield
Profitable Increases in Price? 4.3 Summing Up Chapter 5: Pay Less than
Market Value 5.1 Why Properties Sell for Less (or More) than Market
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Returns? 8.7 Budgeting for Resale Profits 8.8 Comply with Laws and
Regulations 8.9 Should You Buy a "Fixer"? Notes Chapter 9: More
Techniques To Profit with Property 9.1 Lease Options 9.2 Lease
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You Employ a Realty Agent? Notes Chapter 14: Pay Less Tax 14.1 The
Risks of Change and Complexity 14.2 Homeowner Tax Savings 14.3
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14.6 Reporting Rental Income and Deductions 14.7 Tax Credits 14.8
Property Taxes 14.9 Summary Notes Chapter 15: More Ideas for
Profitable Investing 15.1 Out-of Area Investing 15.1.3 Emerging Growth
Areas 15.1.4 Emerging Retirement/Second-Home Areas 15.1.5 Out-of-
Area Caveats 15.2 Commercial Properties 15.3 Triple Net (NNN) 15.4
Self-Storage 15.5 Mobile Home Parks 15.6 Profitable Possibilities with
Zoning 15.7 Tax Liens/Tax Deeds 15.8 Discounted Paper 15.9 Should
You Form an LLC? Chapter 16: Opportunity for a Lifetime 16.1 Right
Time, Right Price, Right Place (USA) Although property investing does
not require market timing, market timing does add to our possibilities

for scoring great deals. By "great deal,” | not only refer to good price,
good property as related to today's market prices. More importantly,
today's investors will look back from 5, 10, or 20 years into the future
and congratulate themselves for acting while the majority waited in idle
worry and procrastination. 16.2 Personal Opportunity.

"To explore and illustrate contemporary and evolving market conditions
and investment opportunities, this newly revised edition will include the
following: 1. Provide historical/cyclical context to emphasize the
unprecedented combination of bargain pricing and near record low
interest rates now available in most cities. 2. Show how to meet and
exceed today's changed loan underwriting standards. (Yes, loans are
widely available-but readers/would-be investors must learn how to
navigate the maze). 3. Discuss effective ways to successfully negotiate
below-market prices with banks, distressed owners/mortgagors, and
government agencies (HUD, FHA, Fannie, Freddie, etc.) 4. Reveal



methods that will make sure your appraisal comes in at the value you
want/need for loan approval. 5. Explain how to legally and ethically use
easier/low down payment, owner-occupied financing to acquire
investment properties. 6. Guide readers through the new procedures
and processes used to acquire REOs (relatively) quickly and on
favorable terms as well as illustrate how to structure and complete
short sales on favorable terms.7. How to find motivated sellers and/or
market properties through social media. 8. Capitalize on the low CD
rate environment to persuade sellers to offer OWC property financing-
indeed, a large and growing number of sellers need no persuasion.
OWC financing is being offered by tens of thousands of sellers already.
9. Learn how to acquire properties through buying debt, subject-to
agreements, and loan assumptions. (Yes, they are still available when
you know where to look).10. Discuss why today's prices (contrary to
media mis-statements and err-prone commentators) are sure to
increase substantially and how to identify the properties and locations
that will experience the highest rates of appreciation.In addition to the
above (and many other) revisions that are especially crafted to address
the new opportunities and challenges that will exist for the next several
years, this 7th edition will achieve elevated standards for clarity,
application, and time-tested investment principles and practices (p&p
which were often forgotten or ignored during the boom years)"--



