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The guidance contained in the almost 2000 pages of the Federal
Acquisition Regulation and the various agency supplements are just a
part of the resources government acquisition professionals need to do
their jobs effectively. Accessing and understanding case law is equally
important to a thorough understanding of government contracting.
Legal decisions explain the Government Accountability Office's and the
courts' views on how procurement statutes and regulations apply in a
wide range of situations. Case law also gives potential bid protesters
and agencies a way to gauge the likely outcome of


