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"A landmark dissenting opinion arguing against the death penalty
Does the death penalty violate the Constitution? In Against the Death
Penalty, Justice Stephen G. Breyer argues that it does: that it is carried
out unfairly and inconsistently, and thus violates the ban on "cruel and
unusual punishments" specified by the Eighth Amendment to the
Constitution.  "Today's administration of the death penalty," Breyer
writes, "involves three fundamental constitutional defects: (1) serious
unreliability, (2) arbitrariness in application, and (3) unconscionably
long delays that undermine the death penalty's penological purpose.
Perhaps as a result, (4) most places within the United States have
abandoned its use."  This volume contains Breyer's dissent in the case
of Glossip v. Gross, which involved an unsuccessful challenge to
Oklahoma's use of a lethal-injection drug because it might cause
severe pain. Justice Breyer's legal citations have been edited to make
them understandable to a general audience, but the text retains the full
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force of his powerful argument that the time has come for the Supreme
Court to revisit the constitutionality of the death penalty.  Breyer was
joined in his dissent from the bench by Justice Ruth Bader Ginsburg.
Their passionate argument has been cited by many legal experts -
including fellow Justice Antonin Scalia - as signaling an eventual Court
ruling striking down the death penalty. A similar dissent in 1963 by
Breyer's mentor, Justice Arthur J. Goldberg, helped set the stage for a
later ruling, imposing what turned out to be a four-year moratorium on
executions"--
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Sommario/riassunto "Coaching is the universal language of learning, development and
change." Imagine a workplace without fear, stress or worry. Instead,
you're acknowledged as a valued, contributing team player who doesn't
sacrifice priorities, values, happiness or your life for your job. Sound
ludicrous? Consider this is a reality in many thriving organizations.
Most leadership books don't apply to sales leadership. Sales leaders are
uniquely and indispensably special and need to be coached in a way
that's aligned with their role, core competencies, and individuality to
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achieve their personal goals and company objectives. What if you can
successfully coach anyone in 15, 5 or even 60 seconds using one
question?  Sales Leadership makes delivering consistent, high-impact
coaching easy. For busy, caring managers, this removes the pressure
and misconception that, "Coaching is difficult, doesn't work, and I don't
have time to coach." Since most managers don't know how to coach,
they become part of the non-stop, problem-solving legion of frustrated
Chief Problem Solvers who habitually do other's work, create
dependency and nourish the seed of mediocrity. Great business leaders
shift from doing people's job to developing them by learning the
language of leadership - coaching. In its powerful simplicity, Sales
Leadership delivers a chronological path to develop a thriving coaching
culture and into a coaching leader who develops top performing teams
and sales champions. Using Keith's intuitive LEADS Coaching
Framework™, the coaching talk tracks for critical conversations, and his
Enrollment strategy to create loyal, unified teams - you will inspire
immediate change. Now, coaching is easily woven into your daily
conversations and rhythm of business so that it becomes a natural,
healthy habit. In his award-winning book, Coaching Salespeople Into
Sales Champions , Keith was the first Master Certified Coach to share
his personal coaching playbook that is now the standard for coaching
excellence. Ten years later and one million miles traveled, he reveals
the evolution of sales leadership and coaching mastery through his
experiences working with Fortune 5000 companies and small
businesses worldwide.


