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The need for ""back to basics™ information about credit risk has not
disappeared; in fact, it has grown among lenders and investors who
have no easy ways to learn about their clients. This short and readable
book guides readers through core risk/performance issues. Readers
learn the ways and means of running more efficient businesses, review
bank and investor requirements as they evaluate funding requests, gain
knowledge selling themselves, confidence in business plans, and their
ability to make good on loans. They can download powerful tools such
as banker's cash flow models and forecast eq



