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Spanning everything from legal firms and architects to fundraisers and
dentists, the professional services industry continues to experience
spectacular growth yet remains largely undocumented in business
literature. Until now. The Professional Services Firm Bible is a
sophisticated and comprehensive guide to running a highly productive
professional services organization. Top consultants John Baschab and
Jon Piot provide specific and sharply defined policies, practices and
tools for each important aspect of managing the professional services
firm, allowing you to assess current operation



