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INTRODUCTION; DEVELOPING A WINNING ATTITUDE; Developing a
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Personal Motivation; DEVELOPING EFFECTIVE SELLING SKILLS;
Salesmanship: Art or Science?; Sources of Sales; Understand the Buying
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Closing the Sale; ABOUT THE AUTHOR

In business, nothing happens until a sale happens. Delivered to acclaim
for many years, the ASK (Attitude + Skills + Knowledge) sales process
is easy to understand and gives you the competitive advantage you
need in business. ASK for the Order! is a useful refresher or
introduction to the sales process.



