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The Unbeatable, Updated, Comprehensive Guidebook For First-Time
Consultants  Getting Started In Consulting More people than ever are
making the jump from corporate offices to home offices, taking control
of their futures, being their own bosses, and starting their own
consultancies. Consulting is a bigger business than ever and growing
every day.  For almost a decade, Alan Weiss's Getting Started in
Consulting has been an indispensable resource for anyone who wants
to strike out on his own and start a new consulting business. It
provides a rich source of expert advice and practical
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