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Protect your clients - and yourself - from all kinds of financial
chicanery and stupidity with this vital new book It doesn't matter if a



financial error was made because of malice or ignorance - the end
result is that you lose money. Luckily, you don't have to sit idly and
take it. If you have Protecting Clients from Fraud, Incompetence and
Scams, you can identify and avoid the dysfunctional sectors of the
financial industry, steer clear of the fallout from the Madoff Era, and
guide your clients to real, healthy, sustainable returns. This powerful
bookPinpoi



