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Structured bonds are often viewed as complex and opaque, and
participants in the securitization and structured finance markets have
traditionally had a narrow focus on a specific part of the securitization
value chain. However, in the post credit crunch environment, the
market is more regulated, standardized, transparent, and better
structured with closer-aligned and more balanced incentives for all
participants, more focus on investors and improved comprehension of
these bond instruments. In order for the market to succeed, it is vital
that all participants take a broader view and understand


