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An honest depiction of the challenges of trading and a clear
explanation of what it takes to succeed  Trading tends to be a winner-
take-all activity where a small number of traders are very successful,
while the majority either lose money or generate relatively small profits.
In The Mental Strategies of Top Traders, author Ari Kiev identifies and
analyzes the characteristics of successful traders and shows you how to
cultivate these same characteristics. Successful trading, Kiev asserts,
requires an unusual and sometimes contradictory blend of intellectual
and psychological ab


